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VSP Overview 

Company  

Founded in 1955 – Oakland, CA; Sacramento HQ 

Cover 14 million+ Californians  – More than any single insurer 

11,119 employer clients in California 

65% come from employers of less than 50 employees 

76% come from employers of less than 100 employees 

Not-for-Profit 

Consumer Focused 
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NAVCP Overview 

Organization  

Founded in 2002; Financial backing of the AAPPO   

HQ in Louisville, Kentucky 
 
Represents 19 Managed Vision Care Plans Nationwide  
 
11 member Vision Plans Operate in California 
 
Membership covers 21 million + Californians 
 
Focused to ensure Access, Choice, Quality for Consumers 
 
Not-for-Profit 
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OPA Website 
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Access to Vision Care 

• Lack of Adult Vision Care 
• ACA: Adult Vision Care is not part of EHB 
• Clinical importance of Eye Examinations 

– Often, first diagnosis of Chronic Conditions 
» Diabetes 
» Hypertension 
» High Cholesterol 

– Earliest diagnosis saves resources 

• See eye doctor more frequently than a 
medical exam 

• Vision care is infinitely more simple than 
dental 
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Colorado Model Solution 
• Colorado – “Connect for Health Colorado” 

• Moving forward with Supplemental Vision Care 
offering; enrollment in October; effective January 1st. 

• Delivery model is via internet link - direct to chosen 
vision plans 

• Link allows vision carriers to transact vision coverage 
for Individuals 
– Just as they do today in private market 

• Vision Coverage Options are embedded in outreach, 
educational efforts and consumer websites 

http://www.connectforhealthco.com/
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http://www.connectforhealthco.com/


VSP Proprietary & Confidential 

California Model Solution 
• California – “Covered California” 

• Peter Lee on June 10, 2013:                                 
“Let’s get something going. It won’t be perfect, but 
over time – we’ll make it better.” 

• Model different/similar to Colorado? 
• Delivery model to be via internet link - direct to 

chosen vision plans?  Middleman landing page?  
• Link to allow vision carriers to transact vision 

coverage for Individuals 
– Just as they do today in private market 

• Vision Coverage Options to be embedded in     in 
outreach, educational efforts and                   
consumer websites 
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Two Options: 

• NAVCP or OPA Hosting the Landing Page 
 Both options: 

– Allow for the dissemination of vision care education and 
referral information 

– Involve reputable organizations 
 

 Differences between options:  
– NAVCP provides direct link to vision carrier websites that 

meet criteria and agree to participate 
» NAVCP creates an adult vision marketplace  

– OPA provides direct link to all vision carrier websites that are 
licensed carriers that have state approval to sell Individual or 
Group vision care.  

» OPA acts as pass-through for consumers to all licensed vision carriers 
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Questions/Discussion 
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